
Rose Ware-"I can only describe what I do as helping someone fulfill a personal dream and that is very rewarding to me. I wake up every day looking forward to my work"
Few agents can match the successful real estate experience and consistent high volume sales production of Rose Ware. In her first year as an agent she earned Top Producer & Multi-Million Dollar Awards. Working primarily in Beachwood Canyon, Los Feliz, Silverlake, Hollywood and Hancock Park, in the 1987 real estate boom, she developed a solid client base and establisher herself as a specialist in these areas.  As her clients moved and her business expanded she followed and broadened her areas to include, The Sunset Strip, Nichols Canyon, Laurel Canyon, West Hollywood and Beverly Hills. Despite the economic downturn of the 1990's, Rose increased her client base and sales production with record sales. Her dedication and commitment to her clients in finding solutions to tough situations that arose in those years have earned her the loyalty and respect of Buyers and Sellers alike. With 21 years of successfully marketing real estate in good and not so good markets, it's no wonder that Rose's sales production scores in the top 1% of all agents company wide. In fact, John Aaroe & Associates agents have been ranked as the highest producing agents per capita in all of Los Angeles County. 

 

Terry Canfield-"It's easy to be successful when you love what you're doing."
After transferring from San Francisco to Los Angeles over 23 years ago, Terry moved to what she calls the "Oasis in the Hills," Lake Hollywood Estates. Living in an area overlooking the Lake Hollywood reservoir with a backdrop of mountains and the Hollywood sign was her idea of paradise. Her appreciation of and pride in her community compelled her to become involved in the Lake Hollywood Homeowners Association where she was president for several years. She also served on the Executive Board for the Hollywood Arts Council and was a parent volunteer at Valley View Elementary School. Having raised her sons in the community, (who are now attending college at UCLA and UCSD), she has an appreciation and knowledge of the benefits of living in the Hollywood Hills. Terry has recently become involved as a volunteer and fundraiser with Habitat for Humanity, which she says was a natural transition from her day job of finding her clients their “Dream Home”. With Habitat she is able to help a family “Make their Dream of Home Ownership” become a reality. She believes that giving back to the community is the ultimate reward.
 
Terry’s knowledge of community and her involvement has proved invaluable in her representation of clients, both Buyers and Sellers. She has found that Buyers purchase not only a home, but also a community. They want to learn as much as they can about an area in order to make an informed decision. Terry’s knowledge of the Los Angeles area makes her better qualified to answer or find answers to their questions. Sellers represented by Terry benefit from both her marketing skills and community expertise because of her ability to share her knowledge with potential Buyers. This can help interested Buyers in making a decision to purchase a home with confidence.
Terry's philosophy is that buying or selling a home should be a pleasant experience and she works diligently to ensure that her clients receive the best service. That's why so many of her clients refer their business associates, friends and relatives to her.
 
 
 

 

 

 

